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Trading Strengths 

 how strengths can be used to the exchange goods and services 

in a free market environment 

  

In the trading context, when the trade is on, a trader focuses on what he has control over: his entries, 
his order placement, how he applies his rules and how he manages himself. He is in total control over 
his own well-being at all times. Although you can’t control the outcome of a trade, you have a major 
influence on how much you are winning and losing and when you want the trade to be over. 

 

„You cannot control what happens to you, 
but you can control your attitude toward what happens to you.” Brian Tracy 

 
“What does it take to be a good trader?” 

In my opinion, the most important trait of a successful trader is the ability to honestly assess strengths 
and weaknesses. Then will trade in a style that complements strengths and minimizes weaknesses. 
Every trader is different and therefore you have to find the tools that fit naturally for you. Sometimes 
this happens organically, but often it doesn’t. Instead, this discovery process usually requires self-
reflection, experimentation, and experience in order to find a combination that lends itself to success. 
Reflecting on my own strengths I can name a few that I find representative and defined throughout my 
experiences 

Thanks to my multicultural job environment experience, I developed excellent communication skills. I 
was responsible to handle in my managerial role on a daily basis a team of minimum 8 members, 
mediated and handled any conflict in the workplace with the team members, ensured that consistency, 
standards and performance are constantly met. The way you speak in a negotiation will make all the 
difference. 

 I am a tolerant and patient person, extremely important factors when dealing with new people and 
cultures. In this position one of the most crucial factors was my ability to negotiate, persuade and 
follow up the situations and the people involved in order to achieve the best possible outcome. 

I have extensive customer service skills and ability to resolve potentially difficult situations. With 10 
years' experience in the aviation service delivery industry, I have learned to understand and resolve 
customer issues effectively, minimise impact on business and maintain customers satisfaction. 
Extremely important when dealing with difficult personalities or cultures. 
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My people skills and communication are one of my greatest strengths. I find it easy to connect with 
almost anyone, and I often know how to empathize with others in an appropriate way. 
I’m highly organized and very good at keeping a highly efficient playground at work for my team, to 
follow up the standards and project sequences in order to deliver on time our allocated tasks. 
Due to my teaching background in my leadership role I am known for the talent of giving high quality 
briefings and presentations in front of the team members. I have the ability to speak freely in front of 
the audience. Ability to speak without stress makes the discussion open and relaxed. 
  
One of my strengths is my flexibility to handle change. I am able to turn around a negative working 
environment and develop a very supportive team that can help me to achieve a great outcome. This is 
a vital ability to consider in the trading environment that is constantly changing and challenges the 
flexibility and ability to handle change. 

 I am self motivated and very ambitious to achieve my goals. I think I can utilize this more by studying 
different systems and by reading more books on how to achieve best trading. 

 Constantly, I am a high energetic person with great potential to multitask and solve different problems 
simultaneously that most people around are not able to complete. 

 I am a very good observer and attention to detail. I believe that this is a strength that can spot 
dissimulation in people and potential deviation during the negotiation process. 

 I am determined, goal oriented and disciplined to perform at the highest level, I am dedicated and 
driven to achieve the tasks I set. This can contribute to the determination in achieving the goals planned 
in the trade process. 

 Creativity is one of my very well known strengths, reflected into my personal life and at work. I have 
the capability to connect and bond different situations and items with ease and talent. In a trade this 
is a plus that can innovate means to trade or inexisting way. 

 I act with confidence in what I do. It comes from the documentation and the knowledge I gathered by 
documenting myself, researching and preparation. 

I own the environment I socialize and work with responsibility. This is a factor that can guarantee the 
ownership in an open market. 

 All strengths that we possess can serve us best in any situation given by putting them at work at the 
right moment tactfully. 

  

  
 
 
 

Although a trader can’t control everything, has the great advantages to control almost all other 
components in trading. A trader is not the helpless victim to whatever the market wants to do to him, 

but he is the one who is in full control all the time! 
 


